USDA United Slates Daparimont of Agriculiure

WEEKLY DRY WHEY REPORT

FORM APPROVED. - OMB8 NO, 0581-0274
Note:

aammm oriculturat Marketing Service ‘According to the Paperwork I
! Reduction Act of 1995, an x,

1. Tdentification DUSDA 5. Plant State DC

Number 6. Piant Zip Code 20250
2.Company Name USDA Dairy 7. Contact Name

Company 8, Phone Number 202-720-1285

3. plant Street 1400 Independence

Address Ave.

4. Plant City Washington

Repaort by noon on Tuesday unless a Federal Holiday falls on Monday through Wednesday. Prior to the beginning of each calendar year, AMS shail re}

ase

the times and dates that reports are due,

9. Week Ending Date 61/10/2012 gg 13. Comments {500 characters, maximum)

10. Total Pounds Sold ~~ 7

11.Total Dollars

12, Price Per Pound

Product Specifications

Report:

» Edible non-hygroscopic dry whey meeting USDA Extra
Grade standards.

* Price and quantity for dry whey in 25 kilogram bags, 50
pound bags, totes, and tankers,

* Price as either f.o.b, plant if the product is "shipped out” from &
plant or f.0.b. storage facility if the preduct is "shipped out”
from & storage facility,

= Complete transactions, i.e. dry whey is "shipped out” and title
transfer oceurs.

Do Not Deduct:

¢ Brokerage fees paid by the manufacturer,
+ Clearing charges paid by the manufacturer.

Records:

s [Cach person reguired to report information on this survey shalf
maintain, and make availabie to the US Secretary of Agricuiture
on request, criginal contracts, agreements, receipts, and other
records associated with the sale of qualified dairy products
during the two-year pericd beginning on the date of the creation
of the records.

Exclude:

» Forward pricing sales: sales in which the selling price is
established (and not adjusted) 30 or more days before the
transaction is completed.

s Intra-company szles of dry whey,

» Re-sales of purchased dry whey.

s Dry whey certified as organic by a USDA-accradited certifying
agent.

#+ Sales of dry whey produced under faith-based close
supervision and marketed at & higher price than the
manufacturer's wholesale market price for the basic commodity

(for example, kosher dry whey produced with a rabbi on site who
is involved in supervision of the production process).

* Premium assisted sales (for example: selier receives additiona!
moenetary value above sale price from a third party {i.e,
government or private entity} for the export of dairy products
based on ¢riteria defined by the third party).

» Sales of dry whey more than 180 days old.
e Sales of Grade A dry whey.

Do you understand the instructions and requirements of submitting this information? | No ¥

-
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